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The relevance of the theme: the topic of startups is discussed and explored not only 
by scientists, but also investors, entrepreneurs and directly themselves startups that have 
achieved significant success and can share some experience on this question.  
The object of the research is start-up accelerators and incubators. Startups, which 
need help in financing and implementing a project often face a difficult choice. Where to go - 
to the incubator or accelerator? Despite the fact that, in fact, both organizations help in the 
end to open a new business for a newcomer, they have different means to achieve this goal. 
The subject of the research is the competition between accelerators and incubators.  
Purpose of the study: 
 to justify advantages of accelerators and incubators; 
 to figure out the conditions for successful development of startups; 
 to explore the competition between accelerators and incubators. 
In Ukraine there are over 20 business-accelerators and incubators, the most powerful 
of which are business accelerators scope of IT technologies: EastLabs (established in 2012), 
iHUB (2013), Happy Farm (2012) GrowthUp (2010) WannaBiz (2012), Voomy IT-park 
(2013) and Polyteco (2013), Startup Depot(2014), Carrot (2014), IT-Launchpad (2013) [4].  
The main difference between a business incubator and an accelerator is that the first 
provides an infrastructure or a place where a startup team will generate its ideas and create by 
developing a business plan. And the accelerator first of all evaluates the prospects and value 
of the project for the market [1, p.247]. That is, you should already deal with the finished 
project there. 
 The incubator is aimed at setting up a business. It can be only one person with the 
idea, he can apply to the company, meet the close-minded people who will help to understand 
if the idea is good. 
The accelerator immediately tested the idea and the product / service for survivability. 
But it is necessary to come there with existing team. The main thing is, the accelerator will 
help to enter the market with a new product concept, to get confirmation from potential 
customers about its need and value [4]. 
Incubators provide, in their majority, consulting services and help to present the 
project to investor. Sometimes they ensure future entrepreneurs with office, financial and 
technical resources, organize educational events. In some cases, they also offer a small 
investment. Incubators, which focused exclusively on consulting usually do not impose strict 
rules for project selection. Their clients may be every entrepreneur or team with the idea and 
the desire to implement it. 
As for accelerators, they work individually on a project that passed a competition, 
attracting financial resources, experts and experienced mentors. Their main task is to create an 
investment-attractive product collectively with entrepreneurs for a limited period of time. 
Often these projects eventually receive funding from venture funds operating directly with 
this accelerator. Membership in such a program, getting an office and initial financing are 
more difficult, as in this case ideas and projects are selected more meticulously, and their 
investment potential is estimated accurately. In accelerators there are usually invited high-tech 
projects, budding a serious growth [2]. 
Економіка інноваційної діяльності підприємств 
Фінанси і кредит 
 
473 
To get under the wing of a business incubator or accelerator, first of all, you need to 
have an interesting idea. The company «Gust and Fundacity» in its study Global Accelerator 
Report 2015 [3] asked startup incubators, which areas they are interested in (Fig.1).  
 
 
Fig.1.Diagram of research. Areas incubators and accelerators are interested in. 
To conclude, the main difference between a business incubator and an accelerator is 
that the incubator provides an infrastructure, and the accelerator evaluates the prospects and 
value of the project for the market. The incubator is aimed at setting up a business. The 
accelerator immediately tested the idea and the product for survivability. It is important, that 
both organizations help in the end to open a new business for a newcomer, they have different 
means to achieve this goal and it is up to the startuper to choose where to go.  
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